














The 528i And 530i Revisited: A 
By Bill Via 

In an article in the July issue, I suggested that the price o f 
the 528i as sold in Great Britain raised the question 
whether the lads in Munich may be putt ing it to the U.S. 
530i buyer " just a tad" , and invited readers to draw their 
own conclusion. Mr. A. L. Henrichsen, in a letter to the 
editor published in the August issue, disapproved o f my 
"source figures" and o f the affirmative conclusion that he 
found the question to imply. 

I used P.O.E. prices, converting pounds sterling to dollars, 
in my comparison, but Mr. Henrichsen believes I should 
have used F.O.B. factory prices, expressed in marks. He 
furnished the F.O.B. factory figures in his letter and 
demonstrated wi th them that the factory price " . . . for a 
528i essentially identically equipped as a U.S. 530i . . . . is. . 
only DM123.— less than the ex-works price of a 530 i . " 
That's a difference o f only about $60. And that is exactly 
the point, for the English version o f the 528i, as I pointed 
out , has right hand drive, which adds to its cost of produc
t ion (the bulk of 5-series cars being produced in left hand 
drive form). As a rough guide to what that additional cost 
might be, I suggested the case of the Cadillac 
Seville, which can be purchased in England in either left 
hand drive or right hand drive fo rm. The extra retail 
charge for the right hand drive version (exclusive o f the 
English Special Car Tax and Value Added Tax), as I also 
pointed out , is $2745, not an insignificant figure even when 
discounted by a generous factor for GM's price gouging. 
And it is not an insignificant figure, I suggest, when further 
adjusted (i) for the cost of electronic ignit ion, halogen 
headlights and rear fog lights, which are standard equip
ment on the 528i, but not the 530i, and (ii) for the cost of 
making the 530i conform to our Federal regulations — 
which, as I reported in July, the DOT says averages $250 
per car, industry-wide (but double that, if you like, for a 
BMW). 

Mr. Henrichsen, in his letter, failed to mention, much less 
discuss, the significance of the extra cost to BMW attendant 
upon producing the 528i in right hand drive form. That is 
a most peculiar omission, since that cost factor was the 
sine qua non of the question I put and at which he took 
umbrage. 

While you are still invited to draw your own conclusion, the 
available evidence — including the figures furnished by Mr. 
Henrichsen — suggests to me that BMW is gouging the U.S. 
530i buyer. And, i t is no defense, in my view, that other 
manufacturers engage in similar, or even more egregious, 
behavior. 

I would not intentionally criticize unfairly either BMW or 
its corporate alter ego in this country, BMWNA. But I am 
not f i l led wi th respect for its candor when, for example, 
BMWNA announces a price increase which it attributes to 
a decline in the value of the dollar vis-a-vis the mark, but 
then fails to apply it uni formly across the model range. 

Reply To Mr. Henrichsen 

Further, some question is raised in my mind about BMWJ 
"decency" on prices by its action, sub silentio, during the 
1977 model run in selectively raising the suggested retail 
price of the 530i Luxus opt ion f rom $1550 to $1850, an 
increase of nearly 20 percent. I must question, also, the 
continued imposition of a hefty charge for "metal l ic" 
paint on 320i and 520i models, i f i t is true, as I was told by 
a source in Montvale, that in mid-1976 BMW began using 
du Pont acrylic paint, which does not require a multi-step 
application process, and is in fact the same kind o f paint 
that General Motors uses on everything f rom Chevrolets 
through Cadillacs. And, one o f the more blatant price 
gouging attempts by any manufacturer that I can recall is 
exemplified by BMW's effort w i th the 630CSi, a subject 
discussed in the Apri l issue of der baverische and in the 
June issue of the Roundel. 

Certainly, it is true, as Mr. Henrichsen pointed out, that 
the high prices of BMWs must be attributed in considerable 
part to the declining value of the dollar and the failure 
thus far o f our government to rectify the problem. But i t 
does not fo l low that we should close our eyes to the reality 
that the automobile industry is a highly concentrated 
oligopoly and that BMW is just as capable as the next 
manufacturer o f socking it to the automobile buyer. 

Some o f you may wish to write to your Congressman to 
complain about the declining value of the dollar, as Mr. 
Henrichsen suggested I do (rather than "knock BMWNA"), 
and some may wish to give BMW essentially every benefit 
o f the doubt in its pricing policies, as I surmise Mr. 
Henrichsen is will ing to do. I submit, however, that 
unquestioning loyalty to any automobile manufacturer 
is fol ly and that there is ample cause for us to keep a 
watchful and objective eye on the corporate bureaucrats 
who dwell in Munich and Montvale and hold forth under 
the aegis of the blau und weiss roundel. 

O f course, there are doubtlessly a few among us who 
envision that their self-worth is somehow a function of the 
prestige enjoyed by BMW and who, therefore, feel per
sonally threatened when confronted wi th facts that tend to 
tarnish or otherwise detract f rom that prestige. Needless 
to say, they can countenance no serious questioning or 
criticism o f BMW, no matter how well-founded that 
questioning or criticism may be — they simply don't want 
to hear it because i t hurts too much. So be it. 
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TEST DRIVE THE LUXURY 
(DUPE THAT'S AS EXCITING 
TO DRIVE AS IT IS TO STTIN. 

What makes the BMW 633CSi 
so rare among the world's luxury 
coupes is that while all affect the racy 
linea and the trappings of the true GT 
car, the BMW 633CSi truly is one. 

In proclaiming the BMW Coupe 
the best GTcar in the world, Town & 
Country magazine's automotive 
authority put it this way: "Before ad
vertising people learned that you can 
apply any 
name to 

kind of car, GT stood for Grand 
Touring, which, simply stated, means 
a closed, two-door car with consider
able style and considerable perfor
mance. .. I can't think of a better ex
pression of the GT idea than this car." 

If the thought of ow^ 
mg such a-car intrigues 
you, call us and we II 
arrange a thorough test 

drive for you. 

lan this car." 

phone: 560-2300 

manhattan 
5/«. »"/3UtO 

wayne kaufman 
B.M.W. sales 

8427 lee highway 
fairfax, Virginia 22030 

Manhattan Auto Offers Special Consideration to BMWCCA Members 
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News Briefs Tech Tipi 

• 

MW AG A V IABLE BUSINESS VENTURE (I SAY!) - A 
cent investor-oriented ad by BMW Aktiengesellschaft 

Indicates the company is working on being the Ult imate 
Investment as well. Last year, AG's Deutsche Mark sales 
topped 1976 by 16.3% world-wide, and 16.5% in Germany, 
on unit sales increases of only 4.6% world-wide and all o f 
5.7% at home. Looks like the price hikes have had a bi t o f 
an effect — though both capital investment and personnel 
expense went up an appreciable amount, too. It is said that 
they're putting a lot of money behind research into 
un-BMW-like activities such as Diesels. (WALL STREET 
JOURNAL) 

BMW 320i V-8 (It's True!) - Performance Racing Engines, 
Inc., a Point Pleasant Beach, NJ-based auto engine experi
mentation/development shop, has announced a special 
"320 CS Signature Ed i t ion" powered by an all-aluminum 
Oldsmobile 215 cid V-8 - the same power plant now in use 
in the Rover TC 3500 and soon to be seen in the TR-8. 
Coupled to a Borg-Warner T-50 5-speed box, plus "exten
sive drivetrain (I ' l l Bet!) and suspension modif ications", the 
engine is "conservatively" rated at 220+ horses, thus put
ting it into the performance range of the Porsche 928/930T. 
The car was designed and built for a CCA (NJ Chapter) 
member, and can be ordered at $6,000 above the 1977 base 
price of a 320i, wi th options available depending on 
requirements of the owner. PRE's Operations Director 
Charles DeFrancisco felt the 320 V-8 would be a wor thy 
and less limited competitor to Alpina conversions costing a 
comparable or greater amount. (PRE INC. PRESS 
RELEASE) 

Plastic Doorliner Film 

The plastic f i lm between the door and the inner panel is cru
cial in keeping water out of your car and f rom the cardboard 
inner panel. The original Acella f i lm gets britt le very quickly 
and tears or rips when you have to remove it. 

Save yourself a lot of needless aggravation by replacing it wi th 
a heavy grade of vinyl. The openings required by the two 
window cranks and door handle can be reinforced with duct 
tape. 

Perform all o f the tasks you had planned to ao inside the 
door; such as lock and window mechanism lubrication, rust 
inspect, or general cleaning out clutter accumulation. I f the 
old f i lm is not salvageable, remove all traces of f i lm. Remove 
any large globs of excess adhesive. Be particularly careful to 
clear lower edges around two bottom access holes in door. 

Tape the straight edge of replacement vinyl at top door edge. 
Cut around edge of inner door surface. Cut holes for three 
projecting shafts and reinforce i f desired. Make small slits 
for inner panel plugs to engage door holes. 

Apply headliner/interior t r im adhesive to top and all other 
edges of door, over the old adhesive. Seal areas around three 
shafts and access holes in door. Make sure that a tight seal 
wil l be formed around the lower edges of the bottom two 
access holes. Install the new vinyl f i lm . Smooth out wrinkles 
and check for tight seals around bottom of door. 

Ripped or torn fi lms, or bad sealing along bottom of door 
allows water into car and maybe into inner door panel. The 
f i lm forces all water that gets into door out through the pair 
of drain holes. I f there are leaks or a bad seal, water is then 
allowed to run inside the doorsill and thence into f loor. 

The new vinyl f i lm, with a little care, can be used for several 
accesses into the door area before replacement Is needed. It 
may be a good idea to examine inside the door twice a year, 
once just before winter freezes and the other just before 
summer. Relubrication of crank mechanisms and window 
slide channels greatly eases their operation. 

Bob Yohe 
Connecticut Valley Chapter 
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Dick Chichester 
S A L E S R E P R E S E N T A T I V B 

A U T O I N S U R A N C E A G E N T 

HCISHMAN B M W , INC . 
3 I S A J E F F E R » O N D A V I S H I G H W A Y 

A R U N O T O N . V A 2 2 2 0 2 0 6 4 - 8 S O O :•: 

1 1 

BMW 
530i 



~BM«§CAR CLUB MEMBERSHIP* 
OF AMERICA, INC A P p L I C A T I O N 
I wo Brewer St. 
Cambridge, MA 02138 

Please accept this application for membership in the BMW Car 
Club of America and the National Capital Chapter. 

Signature: 
Date: 

Name: _ _ _ _ _ 

Address: 
City: _ 

State: Zip 

Model of BMW: 
Year: Ser. No. 

Model of BMW: 

Year: Ser. No. 

Your check payable to BMWCCA must accompany this 
application. 
Joining during: 

NOV-FEB 23.50; MAR-MAY 19.00; JUN-OCT 14.50 
This covers your initiation fee of $2.50 plus both National 
Capital Chapter and National dues to the end of the current 
calendar year. 

sPECuuzma M CHMIU 

QicwiovrflfeiuJ p 
COCKTM.t-lUWCHM 0WMCW 

PMXM WHOA*. — 
WNOAY FMHLV *nc*i. 

AUYOUCAHUT 
AT MAKMAKJ « K » 

6S6-3161 
I AVI., C»*W CHAM 

BULK RATE 
U.S. Postage 

PAID 
Arlington. V* 
Permit •2314 

I?* CLUB Of •£ 

Box 605 
Arlington, Va. 

22216 

• C. Eldred & W. Riblett 
" Main Street - On the Green 

Sharon, Conn. 06069 

NEXT MEETING: 
DATE: Tuesday, September 19 
TIME: 8:00 P.M. 
PLACE: Diamond Head Restaurant 
6900 Wisconsin Avenue 
Chevy Chase, MD 
656-3161 
PROGRAM: Don Hines, WRC 

SILVER SPRING 

DIAMOND, HEAD 

VIRGINIA 


